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Colorescience: Comes to Canada

DIANE RANGER
-
-
N’ As CEO and founder of
Colorescience™ | am
proud to announce
the introduction of Colorescience®
Micronized Mineral Makeup into the
Canadian market through our new
partnership with Clarion Medical
Technologies™. Colorescience is a
unique, premium mineral cosmetic
line that has been recommended by
Dermatologist and Makeup Artists
alike across the United States.
With this new partnership, medical
and aesthetic practices across
Canada will now be able to realize
the essence of colore and the
advancements of science.

History of Mineral Makeup

In 1976 | first revolutionized the
cosmetics industry with the invention
of mineral makeup and my first
brainchild, Bare Escentuals. | wanted
to create a product that was not only
effective as a makeup, but would not
harm the skin. Free of dyes, talcs,
fillers, mineral oil, perfumes and other
ingredients found in traditional lines,
mineral makeup gives you beautiful
results.

Colorescience is the evolution of
mineral makeup into the 21st century.
Colorescience is the perfect partner
for the medical industry because of

CEO and Founder, Colorescience®
Inventor of Mineral Makeup

its substantiated and distinctive active
ingredients. The use of high tech,
proven ingredients such as peptides,
liquid crystals and pearl powder, in
the correct potent percentages, allow
Colorescience to create synergistic
products that give you instant and
long lasting results that enhance

the benefits of medical aesthetic
treatments. With Colorescience,
looking good is now good for your
patients skin!

“Good For Your Skin” Makeup
Colorescience Micronized Mineral
Makeup has been recommended

by leading physicians for years for
use in camouflaging various skin
imperfections such as bruising,
broken capillaries, blemishes and
scarring as well as being the perfect
camouflage compliment for post-
procedure downtime. Physicians found
that their patients were experiencing
wonderful camouflaging results while
utilizing products that are actually
good for the skin. The loose minerals
are purely natural without additives
and are free of traditional ingredients
that irritate skin and clog pores. Each
Colorescience product is infused with
skin beneficial ingredients that work
synergistically with the minerals own
natural properties.  Continued on page 2



Colorescience* continued from page 1

The combination creates beautiful looking skin that enhances the results
of all skin care procedures. This promotes greater patient satisfaction
which leads to increased referrals and an overall boost in business.

The need for colore corrective cosmetics

As we in the medical aesthetics industry know, many individuals have skin
tone irregularities and abnormalities that can lead to unhappiness with
their appearance. Colore corrective cosmetics allow individuals to “blend
in” and feel attractive even with skin conditions such as birth marks,
rosacea, acne, dark circles, hyper or hypo-pigmentation. In the case of
post procedure discolorations, inflammation, bruising and scars, they can
be camouflaged by colore corrective cosmetics so clients can leave with
no social down time.

Colorescience® is the perfect partner
for any medical aesthetic practice.
Whether you offer Colorescience

to camouflage a patient post-
procedure, or recommend it to a
patient as their every day makeup,
Colorescience allows aesthetic
practices to offer patients a product
that is healthy for their skin while allowing your business to expand its
reoccurring revenue stream.

All Minerals Are Not Created Equal

Colorescience® uses the purest mineral ingredients in each and every
product.

Post-C02 Laser Treatment

Before After

LOCKS IN El MINERALS ARE
MOISTURE NOT PROPERLY
Water-resistant minerals PROCESSED

Ingredients that muddy
the water are not real
minerals. Minerals that

form a protection barrier
on the skin so skin stays

clean and clear, like the Colorescience
water shown. sink to the bottom, when

- e = placed in water, are not

properly processed.

Other Mineral Brand

HIGH-INTEGRITY

MINERALS

Real micronized minerals [-] FEW MINERALS

that are processed properly e — PRESENT

are completely water-proof — — If the ingredients bubble e
and will not dissolve in or foam in water, the

water, which is why they makeup is not comprised

float on top. of real minerals.

For more information about Colorescience® or to make an appointment
with an account manager to introduce Colorescience® to your practice
please contact Clarion Medical Technologies Inc. at 1-800-668-5236
or visit our website www.clarionmedical.com

BLENDING

the LINE BETWEEN
COLORE SCIENCE

Receive a FREE
Display Unit and
Tester Set

with your order of Colorescience®*

Contact your
Clarion Medical Technologies™
Representative at 1-800-668-5236
to book your Colorescience®
consultation today.

Please reference
Promotional Code Colorel
when enquiring about this offer.

* While quantities last.
Offer only valid with specified
open order value.
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Post-Treatment Care
The importance of skincare to
your patients’ treatment results

VALERIE POTTER-JOHNS
Medical Spa Consultant

Utilizing professional skincare products is one of the
most important steps that your patients should take
to maintain and enhance their cosmetic treatment.
The right products not only enhance the benefits of
treatments, they also help patients in the early stages of recovering from
treatments by minimizing social downtime and painful short term treatment
side effects.

In order to meet the needs of every patient and maximize profits, your skin
care products should meet 2 criteria;

1) Products should complement the aesthetic treatments administered in
your practice for patients to use as post-care products on a daily basis

2) Products should effectively treat skin issues for those patients who
choose not to have aesthetic procedures

Every patient that receives a treatment in your practice should not leave
without a post-procedure skincare regimen. Whether it is worked into the
cost of a treatment package or charged separately, recommending (if not
requiring) that patients purchase specific products for post-procedure use
should be a given. With the right products, developing a skincare system for
patients to use post-treatment is easy.

Ensuring that your skincare products satisfy those patients who choose not
to have aesthetic procedures is also important to your business. For these
patients, the right skincare products should offer effective treatment for
their skin issues.

Pro-Derm™ products were developed specifically to be used for post-
treatment care. Pro-Derm skincare products contain high concentrations
of active ingredients scientifically proven for clinical and post-treatment
efficacy. Pro-Derm post-procedure skincare systems are available for:

+ Skin Tightening

- IPL

- ALA Brown and Acne applications

* Microdermabrasion

- Peels

- Erbium

- Laser Hair Removal

- Fractionated

Pro-Derm is also the most effective line of products to deal with every day
skin issues. From anti-aging to sun protection and acne care, Pro-Derm
products contain active ingredients in the highest concentrations and at
optimal pH levels to ensure efficacy. Each product has a concentration

of active components chosen for their additive actions and optimal
dermal penetration resulting in combined cosmetic and pharmaceutical
advantages.

For more information on Pro-Derm™ or to schedule an appointment
with an Account Manager, contact Clarion Medical Technologies™
at 1-800-668-5236 or visit our website, www.clarionmedical.com.
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EL’ Pro-Derm™

nroducing the NEW

ftense

Skincare Products
from Pro-Derm

Three luxurious and unique formulations with one
of the highest peptide concentrations available.

Their peptide complex is enriched with first grade
ingredients especially selected for their anti-aging
actions. Liftense™ offers anti-wrinkle, skin restoration,
protective, moisturizing and lifting effects that are one of
a kind. Liftense™ formulae optimize the results of medical
rejuvenation treatments and they contain no mineral oil,
perfume, alcohol, petroleum derivatives or parabens.

o
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Liftense™ =

Normal to dry skin. Face, eye contour, neck.

NEW Liftense™ LTL

Light texture for normal to oily skin.
Face, eye contour, neck.

NEW Liftense™ Contour

Instant lifting for eye and lip contours

For more information on product details, availability and
how to introduce Pro-Derm into your practice, contact
Clarion Medical Technologies™ at 1-800-668-5236.



PRACTICE MANAGEMENT

Operating Your Clinic During a Recession

LOUISE LAMBERT

Need some good
news amid all the
bleak economic
forecasts? Unbelievably, there are many
opportunities that arise for aesthetic
practices to strengthen and grow during a
recession. In fact, circumstances are ideal to
gain market share, connect with your clients,
and rise above the competition. Refocus
your business model for success by following
these tips:

Focus on sins, staples & small luxuries
Products that shine during a recession are
sins (alcohol, cigars, and lottery tickets),
staples (food, household, personal care,
transportation) and small luxuries. Cosmetic
procedures are small luxuries, so make

your client feel decadent, without breaking
the bank. During the great depression,

one would imagine that sales of cosmetic
products decreased, but in actuality, they
increased considerably. People want to look
good to make themselves feel better, while
giving them the edge in a competitive job
market.

Remain competitive with pricing

It is tempting to slash prices in order to bring
clients in the door, but the businesses that
survive will maintain their profit model by
adding value, while remaining competitive
with their prices. Clients who trust your brand
will pay more for peace of mind.

Improve quality of
the purchase experience

Simple courtesies such as being greeted as
you arrive, offered a beverage and providing
samples, will resound stronger then ever

with clients. Create a memorable purchase

President, MedMarket Solutions

experience by having well trained staff and
going the extra mile to keep your clients

happy.

Keep Marketing

In a less competitive market, opportunities
to gain advantage arise in terms of better
placement or category exclusivity. Take
advantage of these spots to keep clients
thinking about your brand - you can gain ‘top
of mind’ awareness in the marketplace faster
as competitors decrease their advertising
efforts.

Educate your clients

Gain client loyalty by proving that you are an
authority in your product or service category.
Educate and inform your clients through
seminars held at your facility. Start a blog
to remind your customers that there are

real people working for the success of your
operation. Look into having a weekly column
in your local newspaper. Send out brief
newsletters with effective written and visual
copy that connects with your clients.

Do you know the one thing you need
to do to attract more clients?

Many centres typically think that it is
increasing the awareness of their centres
name. Actually, your centre’s name is only
important to existing clients. Potential
clients do not care what you call your centre,
they want to know which of their problems
you can solve and the benefit you can
provide to them. Focus on those areas in
your advertising and communications with
clients. Replace weak marketing copy with
effective copy that connects with the clients
concerns.

Do you know the real profit
potential in your practice?

Too many clinics make the blunder of
thinking it is the services they sell to new
clients that turns their biggest profit. Your
real source of profit is all the additional
services and products you could be selling
to your existing clients. Remember, 80%
of your business comes from 20% of your
clients. Know these clients and provide
client incentives to keep them coming back.
Build relationships with clients by sharing
ideas they can use. Show these clients
what additional treatments you offer that
will address their concerns. lllustrate how
combination therapies can produce even
better results and that they are not out of
your clients reach.

Using a visual presentation available on

your computer or in print is an effective way
to illustrate to your client how you can treat
their existing skin concerns and what the
results will be. People respond to visuals
about 70% more than they respond to verbal
words. By showing your client the particular
areas of concern visually, you will strengthen
your consultation considerably.

Clarion Medical Technologies™ has developed
a new consultation tool - RENEW. REDEFINE.
REDISCOVER which can assist you in your
consultations. Not only does it provide a
brief client education on how skin is affected
over time by the environment, lifestyle, the
sun and natural aging, it helps to group
these effects into three phases to help
clients relate.

For more information about the Clarion
Medical Technologies™ Consultation Tool
and practice management information

please contact us at 1-800-668-5236.
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Sciton’s PROFILE Modular Laser
Platform Redefines Versatility

BOB KRONEMYER

Associate Editor, The European Aesthetic Guide

Sciton, Inc!s (Palo Alto, California, U.S.)
successful business model was built on the
strength of its industry-leading engineering
and product quality. Their leadership team
helped create the medical laser industry
and has continued to produce innovative
and versatile systems ever since. According
to Lars Isaacson, vice president of sales

at Sciton; “The flagship PROFILE Modular
Laser Platform exemplifies our approach. A
physician can start by purchasing our high-
quality, full power platform with one module
and add individual modules and procedures
that fit into their growing practice in a cost-
effective way. There are no disposables or
limited-life handpieces to purchase, which
is unique in laser medicine and allows

all patient revenue to be retained by the
physician.’

ProFractional-XC is an innovative, next-
generation fractional PROFILE module which
allows the user to choose from four levels

of extended thermal injury surrounding

the fractional columns of vaporized tissue,
as well as the depth and density of the
fractional treatment. “CO2 fractional systems
create adjacent thermal damage because of
the wavelength’s absorption characteristics,’
Mr. Isaacson explained. “Proponents of

€02 claim that this unavoidable effect

is beneficial because it stimulates an
inflammatory response and good results.
However, many patients of certain ethnicity

For more information on Sciton products
please contact us at 1-800-668-5236.

or skin type are at risk of pigmentation
problems post-inflammation. Our erbium-
based technology avoids these problems.’
In contrast to CO2, the ProFractional-XC lets
the user adjust the necessary thermal injury
by turning it off completely or adding it as
necessary. “This lets you tailor your treatment
to the patient’s condition, skin type,
expected outcome and time for healing,’

Mr. Isaacson noted, “It is a completely
versatile application.” ProFractional-XC is an
extension of Sciton’s Tunable Resurfacing
Laser (TRL) concept for light or deep skin
peeling. The TRL scanner allows a physician
to select a thin layer of tissue for removal

- as few as 10 microns or as many as 200
microns per scan - and designate a depth
of thermal injury (as few as 6 microns or as
much as a CO2 laser). “With TRL, you tune
the balance between ablation and thermal
coagulation to match any patient condition”.

Mr. Isaacson stated Broadband light (BBL)
is another module of the PROFILE’s six
modules. BBL is a full powered broadband
pulsed light device “that provides a perfect
entry into aesthetics,” Mr. Isaacson said. “It
is cleared for a wide-range of treatments
from acne, pigmented lesions, telangiectasia
and spider veins, to hair removal, skin
rejuvenation and photonic facials.” BBL can
also be used in conjunction with Sciton’s
newest module, the SkinTyte, for skin
tightening. All BBL treatments are performed

€ sCITON’| PROFILE"

with a single handpiece and adjustable
filters that include unlimited pulses during
warranty. “BBL has aggressive cooling

for maximum safety, comfort, epidermal
protection and effectiveness,” Mr. Isaacson
explained. “It is the most advanced pulsed
light product in medicine today.

Other modules of the PROFILE system are
for light peeling, deep-peeling fractional
skin treatment, non-ablative collagen
stimulation, hair removal on all skin types
and vascular treatment for face and body.
“The PROFILE can be a full cosmetic
practice in a single system, or a
single module for a cost-effective
beginning,” Mr. Isaacson said.
There is also advanced cooling
when necessary and robotic
scanners “to achieve perfect
spot placement and
repeatable, predictable
results. Seldom has
a single system
mirrored the
emerging
marvels of
aesthetic
medicine like
the PROFILE.
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PRODUCT INNOVATION

Introducing Yet Another Great
Innovation from Thermage

The 16.0 Body Tip

BRIAN GAUCK

We are very excited
to introduce the
upcoming launch of
The Body Tip 16.0, the newest platform from
Thermage for treating off-face body areas.
The Thermage Body Tip 16.0 enables body
treatments that are twice as fast, and more
comfortable for the patient and clinician.

Benefits to your practice:

- Saves time

- Improves profitability

- Adds value to your practice

- Improves the treatment experience
for clinician and patient

Consistent Results with
Decreased Treatment Time

The Body Tip 16.0 has a treatment area
5+ times larger than Thermage’s existing
body shaping and cellulite tips. Electrode
area is only 12.0 cm?, but gaps between
electrodes also reach therapeutic
temperatures during treatment, resulting
in “bonus treatment area”. The bottom
line: treatment times are cut in half! Most
importantly, this decrease in
treatment time benefits your
practice by increasing profitability.
Its undeniable value comes

from the three-procedure payback
while allowing patient throughput

Tissue Surface Temp

Product Manager, Thermage

comfort while maximizing efficacy. The

16.0 hand piece enables this innovative
technology to deliver the energy with short,
rapid pulses at varying energy levels over
the duration of the REP, which provides deep
heating of the tissue at a therapeutic level
that patients find easily tolerable.

The transition to this new innovation

The Body Tip 16.0 is supported only by the
Thermage ThermaCool NXT. In addition, The
Body Tip 16.0 does require a dedicated
hand piece which enables the new
technology. This hand piece will not operate
with existing tips however it is easily replaced
in order to incorporate the existing hand
piece which supports existing tips.

The 16.0 Body Tip has similarities and
differences to the DC and CL Tips. The
similarity comes from the heating depth,
which is the same at 4.3mm+, The cooling
mechanism, however, is completely different,
and delivers a more consistent tissue
temperature throughout each pulse. This
temperature is optimized for DC and CL
treatments.

DC Tip

N N ——————  160Tip

CL Tip

to increase by two times, quickly
benefiting your bottom line.

A more pleasant

patient experience

The Thermage body tip 16.0 employs
Comfort Pulse Technology, a new energy
delivery method designed to improve patient

Time

Take your practice to the next level with

a treatment that is twice as fast, more
tolerable for patients and adds tremendous
value to your aesthetic business.

Contact Clarion Medical Technologies™ at
1-800-668-5236 for more information.
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You
Asked...

VWe
istened!

Clarion Medical
Technologies™
introduces

the new
“COMBO PACK”
Thermage Tip
Ordering Option!

Now you have the option to mix and
match your “6 Tip Box Thermage
Order” to include 2 types of tips.

For example, with this new offer you
can order 3 DC Tips and 3 CL Tips to
complete your 6 Tip Box order rather
than having to order 6 of one kind.

For more information about the

new Combo Packs or to receive your
updated Order Form please contact
your inside sales representative at
1-800-668-5236.

~

Thermage

Reshaping Your Future



Consultations:
Do You Have a Plan?

Understanding our customer's needs

and delivering tools to address these

needs is the most important aspect of

our business. In saying that, we at Clarion
Medical Technologies™ conducted a

survey of customers who attended our
Masters - Advanced Aesthetic Techniques
Workshop in May, 2008. The survey was
intended to identify the gaps that exist

in our customers businesses. One of the
findings that came out of this survey was

the need for tools and support in the area

of patient consultations. Many practices
today do not have a standardized process for
performing consultations nor do they have a
standardized means of training new staff that
will be performing consultations. Additionally,
our survey revealed that although they
recognized the value of combination
therapies both clinically and financially,

very few practices discuss the benefits

of combination therapies in a consistent,
coherent manner with all patients.

After researching and probing our customers
the consensus was that there is a need

for a standardized consultation process to
educate patients on what happens to skin
as we age and what can be done to revitalize
and renew their appearance.

Why is the Consultation so important?
Your client’s first impression is a lasting
impression. The initial consultation lays
the foundation for your relationship with a
new client. It is an opportunity to educate
your client on the unique elements of your
practice and the dramatic benefits and
value that you can offer in addressing their
aesthetic needs and concerns.

Many patients will come to your practice
with a specific issue or requesting a specific
treatment. All too often, clinics will address
the issue or provide the specific treatment
without educating the client on the cause
of their aesthetic issues and the benefit

of a combined comprehensive approach

in achieving the best overall result. The
combination of Botox, dermal fillers, laser
and light therapy and radio frequency will
undoubtedly produce a more dramatic effect
in all patients and it will also dramatically
impact the profitability of your practice.
This is the definition of a true WIN-WIN
relationship. Finally clients who are happy
with their overall appearance will return
for future treatments and refer friends
and family. This is the cornerstone of any
successful aesthetic practice.

According to Louise Lambert of MedMarket
Solutions Consulting, the target closure
rate for a consultation should be 85-90%.
Practices with lower closing ratios need

to assess their presentations and tools.

In most circumstances patients are
50-60% committed to move forward

with the procedure when they book the
consultation. It is up to the consultant

to move the client the rest of the way.

Your patients are looking to RENEW,
REDEFINE and REDISCOVER their beauty and
Clarion Medical Technologies™ has developed
a new tool to help you get them there.

Introducing...
RENEW. REDEFINE.
REDISCOVER.

Designed with your customers needs in mind,

utilizing this tool will help you:

- Standardize the consultation process in
your practice

- Educate your customers on what happens
to their skin as they age and what they can
do about it

- Educate your customers on the services
your practice provides

- Help with client retention - change a single
treatment patient to a multi-treatment loyal
customer

- Talk about combination therapies

- Improve retail sales within your practice

So what exactly is this tool?

This new consultation tool is offered in

a binder format and as an electronic
presentation. We have worked with many key
opinion leaders in the aesthetic industry to
develop the content and illustrations used

in this consultation tool. The information
includes:

* The aging timeline - what happens to
our skin over time as a result of the sun,
environment, lifestyle and genetics

- Breaking down the aging process into
3 phases

- Showing the changes in skin within
each phase and what treatments and
technologies can be used to reverse
the damage - all treatments are
communicated in generic terms and are
not manufacturer specific

- The importance of post care maintenance

The tool also comes with a consultation pad
and record sheet for physicians to develop
an on-going treatment plan for the patient.

Do you want to learn more about
RENEW. REDEFINE. REDISCOVER.?

Please contact your Clarion Medical
Technologies™ representative directly

at 1-800-668-5236. Please visit our
website for information on our upcoming
RENEW. REDEFINE. REDISCOVER.
webinar and to register for this event.

RENEW. REDEFINE. REDISCOVER!
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Calendar of events

sl MastersSesces

Clarion Medical Technologies™ would like to introduce our
new “Masters Series 2009”. This conference series is an
adaptation from our popular larger Masters Conference.
These conferences will be held across the country in April
and May 2009. Each regional Masters Series event will
be a full day event with multiple speakers and key opinion

leaders, covering the latest topics chosen by our customers.

From complications and practice management to the latest
treatment protocols, we will cover the most sought after
topics by our customers in this ever changing industry.

Visit our website, www.clarionmedical.com for dates and
locations in your area and to register for this event.

Look for Clarion Medical Technologies™ at the
following National and International events:

Cosmetic Update Meeting
February 18-21, 2009
Mexico

Esthetique Spa International 2009
Vancouver Spa Show

February 22-23, 2009

Booth # 607

AAD
March 6-10, 2009
San Francisco, CA, USA

ASLMS
April 2-6,2009
Washington, DC, USA

Esthetique Spa International
Esthetically Yours Montreal
April 19-20, 2009

Booth #400

One partner. Many benetits.

INTRODUCING THE CLARION
PRIME VENDOR PROGRAM

With our Prime Vendor Agreement Program, customers can now leverage their
purchases to ensure that they receive not only the best pricing on individual

products, but also innovative opportunities to acquire the latest technology.

Our Prime Vendor Agreement allows our clients to secure value pricing on each

component (technology or consumable product) included in the agreement. In

addition, the Prime Vendor Agreement grants the practice a lease rebate on the
purchase of each of the Qualified Consumable Products.
These lease rebates are automatically deducted from future

lease payments. The more qualified consumable products

P R I M E that you purchase, the lower your lease payment will be.
Discover the simplicity of one source:

VENDOR

« Leverage your total purchasing volume
« Simplified ordering and payment

« Technical suppor the
@ E E M E N T «Com petitivep;)ric;s

« Leasing

simplicity of
one source
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sclence.

MICRONIZED MINERAL MAKEUP

Now distributed in Canada by
Clarion Medical Technologies™

BLENDINGthe LINE BETWEEN

COLORE & SCIENCE




WHAT THE MAKEUP ARTIST SAYS

"I never start a makeup application
before wusing a Colorescience®
SunReliable™  Primer. Pores and
fine lines literally disappear while
it minimizes tonal variations of the
skin. These benefits make it multi-
purpose magic. The Foundation goes
on smoothly and flawlessly over the
Primer and often times, little or no
foundation is needed at all”

JUDY YONEMOTO
CELEBRITY MAKEUP
. ARTIST
s KEY MAKEUP ARTIST FOR

SHOWTIME'S WEEDS

WHAT THE DOCTOR SAYS

“The ingredients in Colorescience®
Primers promote good skin health.
They eliminate the appearance of
redness caused by rosacea and sun
damage, while addressing skin texture
as well. | use Primers after laser
treatments when redness and irritation
occur. Colorescience® products are
playing an increasingly important role
for dermatologists and their patients.”

MICHAEL H. GOLD, mp.

MEDICAL DIRECTOR AND
FOUNDER, GOLD SKIN
CARE CENTER, ADVANCED
AESTHETICS MEDICAL SPA

TENNESSEE CLINICAL

RESEARCH CENTER, THE LASER
AND REJUVENATION CENTER

protects

the colore..

WHAT THE MAKEUP ARTIST SAYS
“Colorescience® Finishing brushes give
me such confidence in my makeup
applications lasting throughout the day,
especially for weddings. The products
protect the skin from looking too shiny or
changing color all day - even in different
lighting situations. My clients rave about
how their skin stays protected from
everyday stress, and feels like they are
wearing nothing at all!”

§ HOLLIS WRIGHT

- NATIONAL EDUCATION
. DIRECTOR AND
MAKEUP ARTIST,

COLORESCIENCE

.
t
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the Sclence..

WHAT THE DOCTOR SAYS

“The Colorescience® Finishing
Brushes create a natural physical
barrier that protects the skin from
environmental stressors while at
the same time creating a bright and
even finish. This is very helpful for
those with skin conditions such as
acne and hyperpigmentation since
the finishing brushes do not disrupt
healthy skin function.”

AMY FORMAN TAUB, m.p.
*= | FOUNDER ADVANCED

DERMATOLOGY SKINFO
i’ AND SKINQRI ASSISTANT

CLINICAL PROFESSOR,

NORTHWESTERN UNIVERSITY
MEDICAL SCHOOL



colétes

Concentrated Pressed
Mineral Pigment

the colore...

WHAT THE MAKEUP ARTIST SAYS
“Colorescience® powder foundations
are one of the most important
products in my kit. From sheer oil
matting to fuller coverage, you can
achieve any look that you need
for your skin. As a makeup artist
working on sets, | need to reapply
the powder throughout the day
and with the Colorescience® powder
foundations the layering never gets
cakey or heavy.”

SHERI KORNHABER
CELEBRITY MAKEUP ARTIST

MAKEUP DEPARTMENT
HEAD, LIPSTICK JUNGLE

Suncanny®

the SClence...

WHAT THE DOCTOR SAYS

“My patients visit me from all over
the world, so it's essential that | offer
technology and makeup forawide variety
of skin tones. Colorescience® Foundation
Brushes and Global Pressed Compacts
are the perfect partner for cosmetic
procedures such as lasers, fillers
and injectables, allowing my patients
to return to their regular activities
immediately after treatment.”

HEMA SUNDARAM, m.D., FAAD

FOUNDER AND DIRECTOR,
DERMATOLOGY, COSMETIC AND
LASER SURGERY OF ROCKVILLE,
MD, AND FAIRFAX, VA

AESTHETIC MEDICINE ADVISOR,
THE HEALTH CENTRAL NETWORK

perfects

the colore..

WHAT THE MAKEUP ARTIST SAYS
"Achromatherapy Gem Spritzers
relaxthe minerals after application,
increasing that ‘radiance from
within' finish. These Aroma Water
Serums activate the vibrance in
the pigments, as well as sets
them.”

MICHAEL McCARTHY

NATIONAL MAKEUP
ARTIST AND EDUCATOR,

COLORESCIENCE

Achromatherapy
Gem Spritz

the Science...

WHAT THE DOCTOR SAYS

“The Achromatherapy Gem Spritzers
are very soothing and hydrating to the
skin because they perform as aroma
water serums. Patients can spray the
cooling mist on their face to counteract
the sensation of warmth felt on the
skin following non-ablative resurfacing
and other treatments. The scents
formulated in a distillation process are
calming during what can be a stressful
recovery period.”

ZAKIA RAHMAN, m.p. FAAD

CLINICAL INSTRUCTOR OF
DERMATOLOGY,

STANFORD UNIVERSITY



The Core

Created to give you instant, as well as long term results, The Core Four provides
aesthetic benefits while acting as an extension of your skin care. In a few simple steps,
these products work synergistically to address texture, discoloration and toning. With
Colorescience's Core Four, less does morel!

corrects

Coloresciences offers post-procedure advantages to help camouflage the appearance
of redness, inflammation and discoloration usually necessary with many treatments,
especially peels, lasers and other aggressive skin regimes. A Perfect Ending protocol is
offered to Aestheticians that leaves the skin looking flawless after facials and waxing,
without harsh chemicals.

Coloresciencer face colore adheres to and lies on top of the skin surface providing
a protective barrier from the environment. It has great reflective properties and light
absorbing properties to shield the skin from the harmful effects of the environment.

Coloresciences enhances your skin tone while allowing your natural radiance to shine
through. The colore saturation of these minerals is remarkable. A little goes a long way.
The minerals have a veil like quality which gives you the ability to layer colore over
colore without a heavy appearance.

Colorescience* Achromatherapy Gem Spritzers revitalize, set and PERFECT your mineral
makeup, hydrate your skin, address your skin condition and enhance your mood with
just the press of a button. The creation of these Aroma Water Serums not only takes
mineral mists to a whole new level, but has created a whole new category.

ALL MINERALS
ARE NOT created
EQUAL

LOCKS IN MOISTURE

Water-resistant minerals form a
protection barrier on the skin so
skin stays clean and clear, like the
water shown.

HIGH-INTEGRITY MINERALS
Real micronized minerals that are
processed properly are completely
water-proof and will not dissolve
in water, which is why they float
on top.

MINERALS ARE NOT
PROPERLY PROCESSED
Ingredients that muddy the water
are not real minerals. Minerals that
sink to the bottom, when placed in
water, are not properly processed.

FEW MINERALS PRESENT
If the ingredients bubble or foam
in water, the makeup is not
comprised of real minerals.

Colorescience

Other Mineral Brand

sclence.

For more information or to schedule your Colorescience®* demonstration contact Clarion Medical Technologies™ at 1-800-668-5236






